
2025 IAMERS
Who’s Who

INTERNATIONAL ASSOCIATION OF MEDICAL EQUIPMENT REMARKETERS & SERVICERS



CONTENTS
Board Of Directors .................................................3

What Is IAMERS ..................................................... 4

Don’t Forget Logistics And Other  
Risk Considerations On Your Next Deal ...........5

Upcoming IAMERS 32nd Annual  
Meeting  .................................................................. 12

Upcoming IAMERS 19th Annual 
European Meeting ................................................ 13

IAMERS 32nd Annual Meeting 
Featured Speakers ............................................... 14

2025 Trends to Watch ......................................... 15

What Are The Benefits Of  
Joining IAMERS .................................................... 17

The Strategic Importance Of  
Rare Earth Magnets In Healthcare ................... 19

International Locations ....................................... 21

2025 Member Directory .................................... 22

AIUM ANNUAL MEETING 
ORLANDO, FL
29 March – 2 April 2025

IAMERS 32ND ANNUAL MEETING 
NASHVILLE, TN
30 Apr – 2 May 2025

AAMI
NEW ORLEANS, LA
20 – 23 June 2025

SNMMI
NEW ORLEANS, LA
21 – 24 June 2025

IAMERS 19TH EUROPEAN MEETING
DUBROVNIK, CROATIA
10-11 September 2025

EANM 
BARCELONA, SPAIN
4 – 8 October 2025

RSNA
CHICAGO, IL
30 November – 4 December 2025
Member Reception @ 6:30pm on 1 Dec 
The Ivy Room @ 12 East Ohio Street

INDIAN RADIOLOGY CONGRESS
HYDRABAD, INDIA
January 2026

ARAB HEALTH 
DUBAI, UAE
9 – 12 February 2026

ECR
VIENNA, AUSTRIA
4 – 8 March 2026
Member Reception @ 7pm on 5 March
Anantara Palais Hansen @ Schottenring 24

CONTACT
85 EDGEMONT PLACE 
TEANECK, NJ 07666

PHONE: 201-357-5400 
EMAIL: INFO@IAMERS.ORG
WEB: IAMERS.ORG

2

Cyclic 
Materials

We can help you recycle it! We buy
machines and gantries in ANY condition.
Plus, we handle all shipping costs. ♻ 

Contact Us Today!

You

Absolutely! We recover its Rare Earth
Magnets to reintroduce them into the
market. Your old machine could be the
MRI scanner or robot of tomorrow and
you can profit from it! �� �� ��

I have an MRI scanner that’s no
longer working. What can I do?

You

Even if it’s damaged or
dismantled? 

You

I want to transform my old
equipment into profit!

Cyclic 
Materials

Creating a Circular Economy for 
Rare Earth Elements

1 (437) 637-5201

david.aguiar@cyclicmaterials.earth

cyclicmaterials.earth

IMPORTANT DATES & EVENTS
APRIL 2025 – MARCH 2026
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DIANA UPTON | DIANA@IAMERS.ORG

FOUNDING PRESIDENT
DAVE BAND | DAVEBANDD@AOL.COM
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ROBERT MANETTA | ROB@NATIONWIDEIMAGING.COM

SECRETARY & INTERNATIONAL CHAIRMAN
MADS VITTRUP | MV@FLEXRAYMEDICAL.COM

TREASURER & LEGISLATIVE CHAIRMAN
JIM GOLDNER | JG6616@GMAIL.COM

DIRECTOR OF QUALITY
JULIE MARDIKIAN | JULIE@QUALITY13485.COM
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HIREN DESAI | HIREN@MEDINNOVASYSTEMS.COM

MEMBERSHIP CHAIRMAN
PAT FITZGERALD | PAT.FITZGERALD@CHRONOSIMAGING.COM

SENIOR ADVISOR
HARRY KHABRA | HARRY@VERTUMEDICAL.COM
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SHIRIN CHARKHKAR | SHIRIN@HARMONYMEDS.COM

TECHNICAL DIRECTOR
SHASHI AVADHANI | SHASHI.AVADHANI@CROTHALL.COM

GENERAL COUNSEL
ROBERT KERWIN | RKERWIN@IAMERS.ORG

IAMERS, the International Association of Medical Equipment Remarketers and Servicers, is a 
trade association whose members are world-class providers of pre-owned medical imaging 
systems, parts and service. We act collectively to positively impact changing government 
regulations, to defend against anti-competitive activities, and to provide an atmosphere for 
continuously advancing the knowledge of our members.

All members must agree to IAMERS BEST PRACTICES or be ISO Certified. 

Our activities are not exclusive to our membership. End-users worldwide can benefit from 
the availability of quality, low cost, pre-owned systems, parts and service. We know the  
value of medical diagnostic imaging and the benefits it provides to patients. If the healthcare 
community is to meet its goal of access to diagnostic imaging testing for all people around 
the world, IAMERS’ mission to maintain open markets and continuous education is critical.

IAMERS works for its members and for end-users to ensure high clinical value, affordable  
diagnostic imaging equipment, parts and service are available to the diagnostic imaging 
community. We believe all end-users should be able to choose diagnostic imaging equipment 
and services that meet their clinical requirements and budgetary demands. 

Whether impacting government regulation, continuing education or monitoring  
anticompetitive activities, IAMERS is there working for its members and those providing 
medical care around the world.

WHAT IS IAMERS? 
 by Diana Upton, President & Executive Director, IAMERS
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DON’T FORGET LOGISTICS AND  
OTHER RISK CONSIDERATIONS  
ON YOUR NEXT DEAL
By Robert J. Kerwin, IAMERS General Counsel

You’ve closed the deal and fingers crossed, if all goes well, you will net a tidy 
sum. You know this because you have done this deal before and with the same 
party across the pond. You have accurate and recent information on shipping, 
customs and installation costs. You are dealing with someone you trust and  
who has never let you down. You got this…or do you; what about when the  
unexpected risk finally happens?

Do you have a plan to manage risk? 
Have you taken into account the 
non-contract parties who could impact 
on your expected return, including 
those with whom you may have no 
contractual relationship? These may 
include consolidators, forwarders, 
customs brokers and banks. How about 
the local practices, ordinances or laws 
which may apply to your deal? What 
impact, if any, do the numerous treaties 
and regulations have on your deal? 

Geographically, if medical equipment 
moves from Europe to the United 
States or for that matter to any region 
in the world, the rights of buyer and 
seller may vary considerably with 
respect to liability for the unexpected. 

ty regulations, security and, if applica-
ble, environmental problems. Hopefully, 
your pre-contract negotiations antici-
pate these issues in your deal. With a 
tip of the hat to Captain Obvious, it is a 
lot harder to address these issues once 
the contract is signed.

Laws concerning carrier liability are often independent and 
vary depending upon whether the device is being transport-
ed by sea, air or over land or some combination of these 
transportation modes. So, it’s important to keep aware of: (i) 
how transportation risk is being handled in different jurisdic-
tions; (ii) what insurance you may need to cover the risk; and 
(iii) what is the plan in the event of loss, damage or delay. As 
the U.S. Seventh Circuit Court of Appeals noted several years 
ago in a widely discussed U.S. court case, Chicago Prime 
Packers vs Northam Food Trading, under the United Nations 
Convention on Contracts for the International Sale of Goods 
(“CISG”) the buyer bears the risk of “[l]oss of or damage to 
the goods after the risk has passed to the buyer….unless the 
damage is due to an act or omission of the seller.” But the 
parties could well contractually (and frequently do) agree to 
treat various risks differently. However, this is not the end of 
the challenges which frequently happen behind the scenes 
on an international transaction with regard to risks such as 
to who bears the burden of costs and insurance. Bottom line: 

know what your contract (and the contract with the shipper) 
says when the unexpected happens? While in the United 
States, the state Uniform Commercial Code may well inter-
pret a contract to provide that the risk of loss passes to the 
buyer upon his/her receipt of the equipment, other jurisdic-
tions or the contract may well have a different interpretation.

But, while you are examining costs and insurance coverage, 
you should also be looking at licensing, entry problems, safe-

PRACTICE TIP 
As buyers of imported medical equipment know, there are FDA requirements for  

importation of radiation emitting medical equipment. FDA Form 2877 requires specific infor-

mation, much of which you should request the Seller to provide, before closing the sale. If the 

Seller is the manufacturer, this will presumably be no big deal. However, the FDA and the man-

ufacturer treat this information as proprietary. There is no FDA database to be accessed if your 

equipment is being held in FDA detention because you have not provided this information. So, 

negotiate obtaining this information ahead of time as it will speed things along and save you a 

lot of possible headaches. 

–Diana Upton, President, IAMERS 
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MXRImaging.com  NationwideImaging.com
888-278-9933 732-262-3115

4909 Murphy Canyon Road, Suite 120
San Diego, CA 92123

SOLUTIONS COMPANY
IMAGING
THE

® Imaging Services, Inc.
AN MXR IMAGING COMPANY

2301 Atlantic Avenue
Manasquan, NJ 08736

SOLUTIONS COMPANY
IMAGING
THE

® Imaging Services, Inc.
AN MXR IMAGING COMPANY

IAMERS
INTERNATIONAL ASSOCIATION OF MEDICAL EQUIPMENT

REMARKETERS & SERVICES

SOLUTIONS COMPANY
IMAGING
THE

®

• Installation and Planning
• Clinical Applications Training (CEUs)
• Lifecycle Management
• Purchase of Legacy Equipment
• Relocation Services
• Mobile Rental Imaging Services
• Clinical Engineering Training
• National Equipment Service Provider
• Probe Repair/Sales - Loaner Program
• Coil Repair/Sales - Loaner Program
• MRI, CT, PET/CT, Ultrasound, and X-Ray Parts Sales/Repair
• Shielding - RF, Magnetic, and Radiation Protection

Services

Shop.MXRImaging.com 
For Medical Supplies Visit:

• Radiation Protective  
Apparel/Products

• Barium, Contrast
• Filing/Mailing
• Positioning Aids
• Imaging Accessories
• MRI Conditional Accessories
• MRI Safe Accessories
• Identification Markers

Supplies

The Platinum Certified Pre-owned CT, MRI, PET/CT, C-Arms and 
Ultrasound Systems leverage fully reconditioned equipment that strictly 
adheres to our ISO 13485 Certified Processes 

you depending upon whether you are 
importing or exporting. If your standard 
contract is not being used, be sure to 
understand what is being incorporated 
as some of the trade terms and condi-
tions may well not be obvious. More-
over, they could be incorporated simply 
by adoption by reference to other terms 
referenced online. 

Are Your Top Risks  
Covered In Your Contract 
or Shipper’s Contract?
Don’t be so sure that your contracts 
have all the possible ‘delays’, ‘losses’ or 
unexpected events covered by addi-
tional terms such as the ‘Force Majeure’ 
or ‘Act of Terrorism’ events incorporat-
ed in some contracts. Pre-pandemic 
most of us did not really know what 
‘Force Majeure’ ‘Act of God’ or ‘Impossi-
bility of Performance’ might mean– oth-
er than as a ‘boilerplate’ contract pro-
vision which was never exercised. Now 
you really need to know what these 
previously ‘boilerplate’ terms mean. 

If your contract does not view certain 
losses as ‘unforeseen’ events, you will 
want to assess—who bears the loss 
under the trade terms? If you are the 
Buyer, you will not necessarily want 
to agree to the Incoterm “EXW or Ex 

Does Your Purchase/Sale Contract Take 
Into Account Your Top Risk Concerns?
What if there are delays or equipment losses which neither 
you nor the buyer/ seller expected? Isn’t this exactly what 
happened during the pandemic when supply chain issues 
made availability and delivery questionable? Many might say 
that global uncertainties are still on the rise. Causes of cur-
rent delays include reportedly low water levels in the Panama 
Canal. This reportedly reduced the number of transits and 
impacted permissible cargo weights. Another more recent 
cause is the frequency of vessel attacks in the Red Sea off 
the coast of Yemen. These attacks have reportedly caused 
shippers to change significantly Suez Canal and other routes 
to add weeks to their expected arrivals. By all accounts geo-
political events are causing delays of several weeks or more 
and are responsible for substantial losses. How does your risk 
plan address geopolitical uncertainties?

Who is Covering the Risks/Costs? 
On an international basis, one of the contract challenges, to 
keep in mind, is that the same contract term might well be 
interpreted differently depending upon laws of a particular 
jurisdiction. As a result, the International Chamber of Com-
merce prepared in 1921 a comprehensive digest of trade 
terms known as ‘Incoterms’ which are often used to avoid 
the confusion which may otherwise exist with various trade 
terms, the interpretation of which may differ. You will want to 
know that Incoterms are periodically updated. The latest up-
date was published in 2020. These terms serve to establish in 
the contract where and how some of the shipping risks and 
costs are possibly transferred. Accordingly, it is important to 
know the definition of key trade terms. If Incoterms are being 
used in the contract, you should know which Incoterms favor 
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PRACTICE TIP 
It’s advisable to know the difference on CIP and CIF Incoterms and when they should  

be used and what they cover. CIP can be used for all transport forms. It should always  

be used when shipping in a dedicated container. This covers the Institute Cargo Clause (A) as 

Maximum Coverage. CIF can only be used for sea transport. It should only be used for part 

loads-never full loads. It covers the Institute Cargo Clause (C) as minimum coverage.

–Christian Frandsen, Agito Supply Chain Manager



A WORLDWIDE  
WHOLESALER OF  

PRE-OWNED  
DIAGNOSTIC  

IMAGING  
EQUIPMENT

 
With over 40 years of experience, 

our reputation for integrity and  
expertise has helped us develop one 
of the largest MRI & CT networks of 

dealers, technical specialists 
& healthcare providers

CONTACT US TODAY
CALL 718.727.2461

EMAIL info@dbicorp.com

VISIT dbicorp.COM

Works” which means that “upon exiting 
the factory” the buyers take on all the 
shipping and customs costs and any 
risks linked to transporting the equip-
ment to its destination. Note: Even the 
Seller may decide that EXW may not 
always make the most sense as he/she 
will not be in control of export customs 
formalities. The exporter may find in 
a tax inspection that the decision to 
bill without collecting the taxes could 
leave the exporter open to situations 
like customs litigation. A similar result 
could happen if the Incoterm “DAP” or 
Delivered in Place or DPU (Delivered At 
A Specific Destination) is used. 

Is Your Risk Concern  
Covered In Your Insurance?
Not only should the appropriate Inco-
terms be designated by the contracting 
parties, but you should also determine 
whether the insurance coverage should 
be on the ‘high’ side or ‘low’ side. Don’t 
simply designate insurance coverage 
without further definition. Assuming 
that you own this risk under the trade 
terms of the contract, then the analysis 
turns to whether you are insured for 

this risk. Perhaps, if an unexpected event does happen, 
consider, in addition to transit insurance, if you have appli-
cable business interruption insurance. Sometimes business 
interruption insurance covers only part of the damage—as it 
may be limited to “direct physical loss or damage to covered 
property.” It’s worth checking. Check your insurance policy, 
to see if it runs for a specified period of time or for the  
duration of the transport or even if it is limited to a particular 
shipment.

While these Suggestions may seem cumbersome, imple-
mentation of a risk program addressing these concerns will 
greatly assist in avoiding losses. Several years ago, the cargo 
vessel Felicity Ace caught fire while crossing the Atlantic near 
the Azores. The ship sank with nearly 4000 cars in its cargo 
hold including many luxury vehicles. The loss reportedly 
exceeded $485,000,000. While thankfully no lives were lost 
in the Felicity Ace debacle, the sinking of this cargo vessel 
serves as a stark reminder that your logistics/risk plans need 
somehow to anticipate the unexpected.

Robert J. Kerwin serves on behalf 
of IAMERS as an approved industry 
observer to the EU Medical Device 
Coordination Group. The comments 
and observations contained in this 
article are his own.

PRACTICE TIP 
It’s advisable to have one general insurance policy/agent-covering all transport  

cargo- instead of the shipping line or freight forwarder’s choice. 

Give a Full Description in Your Insurance Application of the Collateral. If you are  

shipping pre-owned or used medical equipment, be sure to say so in addition to the  

serial number, original equipment manufacturer and other equipment specific details. Many 

insurers do not cover pre-owned/used unless it is specifically requested. Some insurers almost 

seem to be looking for a reason to limit or deny coverage. Don’t let  

your equipment description be part of that reason.

–Hiren Desai, CEO, Medinnova Systems, Pvt, Ltd, Gujarat, India
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IAMERS 32nd Annual Meeting
30 April – 2 May 2025 
Nashville, TN



IAMERS 19th Annual 
European Meeting
10-11 September 2025
Dubrovnik, Croatia
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I love my job. It gives me an opportunity to listen to members  
across the Globe. One member recently asked, “where do you  
see change in 2025”. I replied somewhat glibly “Everywhere”.  
And then I thought maybe I should explain a bit more my  
reason for suggesting ‘everywhere’…... So here goes!
Last year the American Hospital  
Association published a Report on the  
financial uncertainty of hospitals and 
healthcare organizations. Costs of Caring 
| AHA. It highlighted two of the financial 
pressures of which our members are  
keenly aware: (i) inadequate increases in 
reimbursement; and (ii) higher acuity care 
a/k/a severe medical conditions which 
need to be treated. In 2025, these financial 
pressures are continuing. The mergers are 
not abating the financial pressures and  
(and sadly) the closures will also continue 
particularly for rural and regional hospitals. 
The understandably costly requirements  

for cybersecurity are continuing and indeed are never going away. 
While the solutions for some of these financial challenges for some 
in the manufacturing community always seem to focus on “buying 
new equipment”, most industry observers see this an unlikely first 
choice in an industry with an overwhelming number of legacy  
devices. Indeed, competition and enterprise cooperation seem  
to be the most optimal path in this regard. 

It is (with no small amount of pride) that I note our members offer 
competitive sales and service opportunities meeting the highest 
standards. They undertook this work all through the Pandemic and 
continue to be there for our healthcare partners. They can (and 
do) in their own special way contribute to reducing the financial 
pressures faced in the health care ecosystem when equipment 
alternatives are required. 

2025  
TRENDS  
TO WATCH
By Diana Upton, President and Executive Director, IAMERS



Trump, he indicated that Dr. Makary’s appointment will do much 
to restore the FDA to the Gold Standard of Scientific Research and 
cut bureaucratic tape. I am hopeful that Dr. Makary, if confirmed, 
will look with fresh eyes in connection with access to medical 
device equipment manuals. While some manufacturers cooperate 
in providing access to repair information, others do not. Shouldn’t 
hospitals or their designated servicers, for patient safety reasons, 
have repair manuals accessible? 

FIFTH
New CMS Leadership. President Trump has announced the  
appointment of Dr. Mehmet Oz, formerly a thoracic surgeon  
and professor at Columbia University, to oversee the Centers  
for Medicare and Medicaid Services (“CMS”). CMS is a $1.5 trillion 
healthcare agency. In a statement supporting the appointment of 
Dr. Oz, President Trump said that Dr. Oz will cut waste and fraud  
in the Country’s most expensive government agency. Like with  
the recent FDA appointment, if confirmed, Dr. Oz will report to 
Secretary Kennedy. It will be interesting to see what new  
developments emerge from CMS with this new leadership.

SIXTH
HIPAA TO BE UPDATED. Since HIPPA was signed into law twenty- 
five years ago, there have been few changes and changes are way 
overdue. While there have been changes designed to give patients’ 
rights over their healthcare data, reform is greatly needed. In 
December 2024, the HHS Office for Civil Rights issued a Notice of 
Proposed Rulemaking. New Privacy and Cybersecurity standards 
are expected to be issued. It is, however, unclear whether under the 
new leadership of HHS, whether some of the changes discussed 
will find their way into a final rule. 

I will be following many more trends expected in 2025 but ought 
to stop there as I fear that you might have dozed off at this point!

 

Diana Upton is the President and  
Executive Director of the International  
Association of Medical Equipment  
Remarketers and Services (IAMERS). 

The opinions contained in this article  
are her own and are not necessarily  
the views of all IAMERS members.  
Readers are welcome to offer their  
insights and comments with regard  
to the issues addressed.

Still, there are new and continuing  
challenges which our members must  
address in 2025. Provided below are  
a few of the trends on my watch list 
 for 2025:

FIRST
Increased Use of Neutral Vendor  
Credentialing. As many of you are keenly 
aware, many/most hospitals’ administrators 
vet third parties and sales representatives 
before doing business with them. This is  
understandably necessary as vendor 
service quality often impacts patient 
outcomes. The Joint Commission is a key 
regulatory body in this regard for guidance. 
Hospitals also look to the HHS Office of 
Inspector General (“OIG”) to determine 
if a vendor may be on a list of excluded 
individuals or entities (LEIE). https://
exclusions.oig.hhs.gov/ . The manner 
by which the third parties are reviewed is 
known generally as “vendor credentialling”. 
Often the medical device purchases must 
be approved by the Enterprise Architecture 
Review Board (“EARB”) which is led by IT. 
You must be prepared for your device or 
service solution to be evaluated as part of 
the decision to purchase in terms of the 
scope of the deployment. Increasingly,  
the EARB will want to know: what will the  
implementation look like in 5 years and 
what is the business criticality of the 
solution? What is the Security/End User 
Management to be expected. Solutions 
must often be capable of being managed 
by the enterprise management utilities for 
patching, policy enforcement and software-
delivery. And of course, the vendors must 
be evaluated. 

Vendor credentialling typically includes 
background checks, training and compe-
tency standards, submission of certifications, 
insurance policies, proof of vaccines, drug 
screening, current PPD (tuberculosis tests) 
and background checks. And periodic 
re-credentialling and evaluation of the 
extent of patient contact, if any. 

While there are various guidances,  
there are also often specific hospital re-
quirements. In this regard my first wish is: 

vendor credentialing which is competition neutral. By way of  
example, I heard recently a rumor that a local branch of the Veterans 
Administration was insisting upon submission of a manufacturer 
certification which could not be obtained as the manufacturer 
had declined to permit third parties to be certified. Not sure if this 
rumor is true but it would be disappointing if the vendor could 
otherwise meet the vendor credentialing requirements and is 
disapproved on this ground. Hence, my wish is that the vendor 
credentialing process be competition neutral. 

Second wish for vendor credentialing: uniform standards. Vendor 
credentialing can be an expensive process. When one considers 
typical VC fees of between $200-$300 per person per facility, 
could there be a national adoption of vendor credentialling  
standards. Is there really a need for 20+ vendor credentialling 
requirements for third parties? 

SECOND
Further Clarity as to the Scope and Implementation of the European 
Data Act and the EU AI Act. Last year the European Parliament 
and the European Council passed a new law which is now effective 
in all the EU Member States ostensibly harmonizing rules on fair 
access to and use of data. Note of caution-not an easy read: the  
EU Data Act is 71 pages, includes 119 recitals and 50 articles. 
One of its goals was to facilitate access to and the use of data by 
consumers and businesses. The EU Data Act specifically precludes 
“gatekeepers” from being able to benefit from the data access 
rights that it provides. Article 4(1) provides that data holders shall 
make readily available data, as well as meta data that is necessary 
to interpret and use those data accessible to the user without  
undue delay. Among the many articles which were incorporat-
ed into the European Data Act, was an obligation to assist third 
parties in accessing the data. While the Act has protections for 
the assertion of trade secrets, the Act does impose liability for 
unfair contract terms. EU member states are required to designate 
competent authorities in charging of enforcing the EU Data Act 
and to set up new dispute settlement bodies. Certain provisions of 
the Act are to become applicable as of September 12, 2025, with 
application to certain contracts as of September 12, 2027. No legal 
cases disputing the scope and implementation of the Act have 
been decided. My wish: if this is to aid consumers and businesses 
in their interactions, can we get a better understanding of what is 
now legally permissible. 

ADDITIONAL COMMENT: The EU AI Act has also been enacted 
and will apply as of August 2, 2026. One observer has noted that 
almost every single organization developing, deploying or using an 
AI System must comply with the AI Act regardless of whether the 
organization is established in the EU or not. It includes ethical AI 
use and enhanced consumer protections and ostensibly supports 
innovation and market access. The AI Act ostensibly introduces a 
multi-tiered and a gradual scheme of requirements and obligations 
depending on the level of risk posed to health and safety. There are 
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fines which can be imposed for non-com-
pliance depending upon the nature of the 
infringement. The AI Act is hundreds of 
pages long and contains 113 articles and  
180 Recitals. My wish (like with the EU Data 
Act): tell me how this will affect our day- 
to-day actions. We want to comply but  
the sheer length and complexity (and the  
eventual interpretation by the Courts of 
these laws leaves much in the grey. We  
are hearing from the lawyers who  
otherwise love reading pages and pages  
of regulations that they too are in the  
dark. In the meanwhile, our general  
counsel recommends a quick read at  
https://www.cooley.com/news/ 
insight/2024/2024-07-16-ai-act- 
enters-into-force. 

THIRD
Right to Repair in the 119th Congress.  
While several states including New York 
and California have put into law the 
so-called ‘Right to Repair’ law by which  
manufacturers are required to provide to 
owners of the products they manufacture, 
at this time no state has passed a similar 
law with respect to the right to repair  
medical devices. Similarly, though legisla-
tion has been filed in the Congress in past 
years concerning medical device right to 
repair, no such legislation has received a 
Congressional Committee vetting. Fingers 
crossed but the new Congress and the new 
Administration might well consider ‘Right  
to Repair’ with continued rising costs of 
U.S. medical care.

FOURTH
New HHS and FDA Leadership. With  
President Trump’s appointment of Robert  
F. Kennedy to lead the U.S. Health and 
Human Services Department and President 
Trump’s appointment of Martin Makary, 
MD, MPH, FACS Commissioner of the U.S. 
Food and Drug Administration, look to new 
developments at the FDA. Dr. Makary, a 
Surgical Oncologist at the John Hopkins 
University Medical School, has been a 
leading advocate for healthcare transpar-
ency. In a statement issued by President 

https://exclusions.oig.hhs.gov
https://exclusions.oig.hhs.gov
https://www.cooley.com/news/insight/2024/2024-07-16-ai-act-enters-into-force
https://www.cooley.com/news/insight/2024/2024-07-16-ai-act-enters-into-force
https://www.cooley.com/news/insight/2024/2024-07-16-ai-act-enters-into-force


Well let’s take a snapshot just over the past few years:

–  We have seen efforts to pass legislation and require new regulations both in the  
U.S. Congress and in the EU, which could dramatically affect your business. 

–  2020 promises more of the same as some manufacturers have spent millions of 
dollars on lobbyists to push many of these same issues.

–  Some manufacturers have spent even more time to suggest sometimes that  
you are possibly conducting your business operations in a potentially unsafe or  
unsound manner. We know you act safely and ethically but do your customers  
feel the same way?

–  These same manufacturers are pushing for imposition of costly and unnecessary 
standards for your business...all the while being sometimes reluctant to cooperate 
with promptly providing service keys, equipment technical information and soft-
ware updates and upgrades. 

So, how will you keep informed about the developments which affect your business? 
How will you ensure your voice will be heard – all the while preserving your relationship 
with those who most impact your business? Ask yourself the following questions about 
joining IAMERS: 

–  Could any individual company successfully engage the Federal Government in a 
dialog to protect the interest of our industry or our customers? 

–  Could any individual company provide a platform for dealing with the industry 
challenges posed by the OEM’s? 

–  Could any one company, hard as it may try, be able to enforce an international  
industry Code of Ethics?

This is the Mission of IAMERS. It is job #1 for us. These are a few of the reasons why 
membership in IAMERS has come to mean so much to those involved in the pre-owned 
diagnostic imaging equipment industry.

What Are the Benefits of Joining IAMERS?
You might be wondering why it is in your interest to join IAMERS. After all, you’ve been successfully 
managing your business for a while now. What can IAMERS bring to the picture? 

IAMERS’ mission remains, after 32 years, to help all of us do business in a 
more efficient and profitable manner while maintaining the highest possible  
standard of ethics in the industry. The IAMERS Code of Ethics benefits you  
and your customers. It provides your customers with an unmatched level  
of security when doing business with you – an IAMERS member.

IAMERS will continue to serve as a liaison for the industry to the FDA, 
the EU, and equipment manufacturers alike. But that’s not its only  
job. IAMERS also monitors federal and state legislative initiatives  
and supports issues which are helpful to our industry and the  
healthcare providers it serves.

JOIN IAMERS AND SEE THE DIFFERENCE
–  IAMERS holds industry meetings which serve as  

both educational and networking opportunities. 

–  Additionally, IAMERS provides a steady flow  
of information on issues which affect your  
day to day business. There is strength in  
numbers and strength in unity.

–  By joining and participating in IAMERS  
your voice can be heard loud and clear. 

Participation in IAMERS ensures the  
continued growth of your business  
and of our industry.



THE STRATEGIC IMPORTANCE OF RARE EARTH
MAGNETS IN HEALTHCARE  
AND WHY WE SHOULD START RECYCLING MRI SCANNERS 

When Diplomacy and Rare Earths Collided 
In 2010, tensions escalated between China and Japan when a
Chinese fishing boat collided with a Japanese Coast Guard vessel
near a cluster of disputed islands in the East China Sea.

The Japanese navy detained the Chinese captain, prompting an
international standoff.    In response, China—holding a near
monopoly on the rare earth magnet industry—swiftly and silently
cut off rare earth exports to Japan. With Japan’s economy heavily
reliant on these critical minerals, they were forced to release the
captain, effectively “bending the knee” to restore trade relations. 

This impasse was one of the first times a nation leveraged its rare
earth dominance to deliver a crushing geopolitical checkmate,
reminding us how control of essential resources has the power to
reshape diplomatic relations and influence global industries,
including the healthcare industry. 

Rare Earth Magnets in the 
Healthcare Industry 
Have you ever thought about the technology inside MRI
machines? 
To successfully generate the magnetic fields needed for
high-quality imaging, MRI scanners depend on essential
components. We are talking about Rare Earth Magnets.
These magnets are used across a variety of industries —
which use them due to their exceptional strength,
efficiency, and compact size— the most renowned being
electric vehicles and smartphones. Still, their crucial
presence in the healthcare industry often goes
unrecognized. 
But What Exactly Are Rare Earth Magnets? 
Let’s start with the basics, Rare Earth Magnets are
strong permanent magnets made from alloys of rare
earth elements (REEs).  In MRI machines, the primary
magnet is Neodymium-iron-boron (NdFeB), a strong
magnet found in the gantry of permanent magnet, open,
low-field MRI systems. 

By: David Aguiar, Cyclic Materials
Email: david.aguiar@cyclicmaterials.earth
Phone: +1 (437) 637-5201

Open MRI systems rely on the stable, strong magnetic
fields generated by rare earth magnets to produce
reliable imaging performance while maintaining a
compact and energy-efficient design. These features
make rare earth magnets particularly valuable in
environments where high-field systems are impractical
or inaccessible, solidifying their critical role in imaging.

Recycling Rare Earth Magnets from
MRI Machines 
Like all devices, MRI machines have a finite lifespan. As
medical technology evolves, hospitals and clinics often
decide to replace older machines with more advanced
models.  
However, what happens to the old equipment and its
valuable magnets? 
Usually, if not reused, resold, or repurposed, these
machines are discarded, missing the opportunity to
recover and reprocess valuable materials.  

That is when Recycling Rare Earth Magnets or Urban Mining
comes in, significantly reducing the need for energy-intensive

processes like traditional mining. Recycling allows us to recover 
valuable resources from old equipment —with reduced environmental

mechanisms that will further the growth of the healthcare industry of tomorrow. 
impact—and transform them into new MRI machines, robots and other 

Rare Earth Magnets also carry a significant geopolitical
weight, as mentioned previously. The mining and
refining of REEs is geographically concentrated, which
can lead to potential geopolitical tensions over supply
chain control.  
By recycling rare earth magnets from MRI scanners, we
can reduce this dependency, ensuring the industry
maintains top-level patient care, and supporting the
growing demand for rare earth elements while
minimizing the risks associated with international
disputes. 

Closing the Loop: Acting for a
Sustainable Future in Healthcare 
Recycling initiatives can lead to companies significantly
reducing their CO2 footprint and contribute to the
circular economy. This process ensures that rare earth
elements, essential for new medical technologies and
other critical industries, are reused rather than wasted.  

Companies like Cyclic Materials are leading the charge in
creating a circular supply chain for rare earth elements,
addressing the challenge of diversifying the sourcing of
these essential materials. With over USD $80M in funding
from top investors like Arctern Ventures, BMWi Ventures,
Energy Impact Partners, Hitachi Ventures, Fifth Wall,
Microsoft’s Climate Innovation Fund, the company is
enabling imaging centers and equipment servicers to
recycle rare earth magnets, turning this challenge into a
valuable opportunity. 
Whether you need full-service support or a
straightforward transaction, Cyclic Materials offers
flexible involvement in your projects, handling
everything from de-installation and rigging to
purchasing gantries and coordinating pickup from your
clinic or warehouse. Best of all, shipping is always free
when you work with us! 

By joining this initiative, you are not only
supporting sustainability; you are helping shape
the future of healthcare.



IAMERS MEMBERS 
ARE INTERNATIONAL

For over 32 years, IAMERS has been the only trade association dedicated to extending 
the useful life of diagnostic imaging equipment – globally. Our members provide  
state-of-the-art pre-owned medical imaging equipment and services where new  

equipment is not an option. IAMERS membership includes the most capable and ethical 
companies in the industry – many of whom are ISO certified. On behalf of its members, 

IAMERS works with governments worldwide to ensure a competitive atmosphere.

OUR MEMBERS CAN BE FOUND IN
Australia | Austria | Canada | Denmark | France | Germany | India 

Israel | Italy | Japan | The Netherlands | New Zealand | Philippines 
Poland | Spain | Switzerland | United Kingdom | United States

MEMBER DIRECTORY

A. IMAGING SOLUTIONS, INC.
Birmingham, Alabama

phone: 1.205.823.7907 
website: www.aimagingsolutions.com

A & E IMAGING SERVICES, LLC
Houston, Texas

phone: 1.281.408.9722
website: www.aeis1.com

AGITO MEDICAL
Noerresundby, DENMARK

phone: +45.9635.6501
website: www.agitomedical.com

AHLS, GMBH
Rohr, Austria

phone: +43 7258 29399
website: www.ahls.at

AIR PRODUCTS SP. Z.O O.
Przygodzice, POLAND

phone: +48.62.733.29.97
website: www.eurohel.pl

ALLPARTS MEDICAL A Division of Philips Healthcare
Nashville, Tennessee

phone: 1.615.620.8504
website: www.allpartsmedical.com

ALTIMA DIAGNOSTIC IMAGING SOLUTION 
Dallas, Texas

phone: 1.469.285.9768
website: www.altimadis.com

APAC MEDICAL EQUIPMENT, INC.
PHILIPINES

phone: 1.203.834.9977
website: www.internat-hcs.com

ASSOCIATED IMAGING SERVICES, INC.
Wichita, Kansas

phone: 1.316.652.9991
website: www.aismedical.com

AVANTE
Concord, North Carolina

phone: 1.800.710.9996
service center phone: 1.704.332.4552
website: www.transtateonline.com

AXIAL IMAGING
White House, Tennessee

phone: 1.615.804.5408
website: www.axialimaging.com

BENELUX IMAGING
Hilversum, NETHERLANDS

phone: +31.6267.265.37
website: www.benelux-imaging.com

BLOCK IMAGING
Holt, Michigan

phone: 1.517.668.8800
website: www.blockimaging.com

BLUE STAR INDIA ENGINEERING  
& ELECTRONICS
Mumbai, INDIA

phone: +91.98202.15617
website: www.bluestarindia.com/e&e

CANON MEDICAL SYSTEMS EUROPE B.V
Amstelveen, THE NETHERLANDS

phone: +31.(0)88.228.528
website: eu.medical.canon

CATALYST MEDTECH
Pittsburgh, Pennsylvania

phone: 1.412.481.0600
website: www.catalystmedtech.com

CENTRAL MEDICAL PROJECTS
Strasbourg, FRANCE

phone: +336.95.88.47.59

CHG-MERIDIAN
Egham, Surrey U.K.

phone: +44.1784.470701
website: www.chg-meridian.com

CHRISTIANA CARE HEALTH SYSTEM
Newark, Delaware

phone: 1.302.773.3555
website: www.christianacare.org

CHRONOS IMAGING
Aurora, Illinois

phone: 1.630.296.9220
website: www.chronosimaging.com

At Chronos Imaging, we are immensely proud of our heritage as a  
developer, manufacturer, and contract manufacturer of replacement  
CT tubes. Every tube we build benefits from decades of engineering  
experience and our legendary commitment to product quality.  
Contact us today for more details.

CLINICAL IMAGING SYSTEMS, INC.
Jupiter, Florida

phone: 1.866.585.7164
website: www.clinicalimagingsystems.com

CROTHALL HEALTHCARE  
TECHNOLOGY SOLUTIONS
Mooresville, North Carolina

phone: 1.704.235.1731
website: www.crothall.com
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CRYOSRV, LLC
Schaumburg, Illinois

phone: 1.844.279.6778
website: www.cryosrv.com

CYCLIC MATERIALS
Toronto, CANADA

phone: 1.437.637.5201
website: www.cyclicmaterials.earth 

Cyclic Materials is pioneering MRI magnet recycling, recovering  
critical rare earth elements from decommissioned machines to reduce  
reliance on mined materials. Backed by funding from investors like  
Microsoft and Hitachi, we scale sustainable recycling solutions, closing 
the loop on rare earth supply for medical and industrial applications

D.B. INTERNATIONAL
Deerfield Beach, Florida

phone: 1.954.596.4945 
website: www.dbicorp.com

We are a worldwide wholesaler of pre-owned diagnostic imaging  
equipment. With more than 40 years of experience, our reputation  
for integrity and expertise in the marketplace has enabled us to  
develop one of the largest networks of dealers, technical specialists  
and healthcare providers in the world. 

DIAGNOSTIX PLUS, INC.
Teaneck, New Jersey

phone: 1.201.530.5505

34 years ago Diagnostix Plus was formed with the mission to offer  
the best and most effective pre-owned nuclear medicine imaging  
cameras and ancillary services. Whether SPECT, SPECT/CT, PET  
or PET/CT, Diagnostix Plus is the premier supplier of pre-owned  
nuclear medicine camera packages customized for your needs.

DIANA UPTON
Teaneck, New Jersey

phone: 1.201.415.6807

DIRECTMED PARTS & SERVICE, LLC
Poway, California

phone: 1.855.463.3727
website: www.directmedparts.com

DOUAGNI SARL
Saint-Lunaire, FRANCE

phone: +33.688.126.936

EAST COAST MEDICAL SYSTEMS
Alpharetta, Georgia

phone: 1.770.667.3267
website: www.ecmedsys.com

ECHO MAGNET SERVICE
Helmond, THE NETHERLANDS

phone: +32.202.103.490
website: www.echomagnetservices.com

ED SLOAN
Gallatin, Tennessee

phone: 1.615.584 4738

EVERX JAPAN CO. LTD.
Tokyo, JAPAN

phone: +81.44.541.6267
website: www.everx-japan.com

EVERX PTY LTD
Sydney, AUSTRALIA

phone: +61.2.9683.4573
website: www.everx.com

FINANCIAL CORP
Hollywood, Florida

phone: 800.770.8550 ext. 101
website: www.financialcorpleasing.com

FLEXRAY MEDICAL APS
Aalborg DENMARK

phone: +45.28.59.98.29
website: www.flexraymedical.com

FlexRay Medical is a European-based supplier of flexible imaging  
solutions: CTs, MRIs, PET/CTs and more. We only supply fully tested  
quality equipment. We have years of experience in supplying equipment 
to satisfied clients all over the World. With us, you are in safe hands!

GE HEALTHCARE
Waukesha, Wisconsin

phone: 1.262.548.2003
website: www.ge.com

HARMONY MEDICAL SOLUTIONS
Goodlettsville, Tennessee

phone: 1.615.779.8807
website: www.harmonymedicalsolutions.com

HOSPITAL EQUIPMENT SERVICES
Kampen, THE NETHERLANDS

phone: +31.38.332.5278
website: www.hospitalequipmentservices.nl

IMAGE ONE
Fort Denaud, Florida

phone: 1.440.893.9999
website: www.image1group.com 

INMED MEDIZINTECHNIK GMBH
Mainhausen, GERMANY

phone: +49.6182.896.3100
website: inmed.de

INNOVATIVE RADIOLOGY
Conyers, Georgia

phone: 1.888.909.9894
website: www.innovative-radiology.com 

INTERMOUNTAIN HEALTHCARE
Midvale, Utah

phone: 1.801.442.3728
website: www.intermountainhealthcare.org

JIM GOLDNER
Charlotte, North Carolina

phone: 1.704.650.1501

KCKC MEDICAL GROUP
Woodstock, Illinois

phone: 1.877.525.2674
website: www.kckcmedical.com

LBN MEDICAL A/S
Aalborg, DENMARK

phone: +45.96.88.65.00
website: www.lbnmedical.com

LOGICAL SOLUTION SERVICES, INC.
Lakehurst, New Jersey

phone: 1.732.657.7777
website: www.solutionservices.us

LZR, LLC
Onalaska, Wisconsin

phone: 1.608.799.0000
website: www.lzr-llc.com 

MAGNET RESOURCES IMAGING, LLC
Toms River, New Jersey

phone: 1.732.310.7485

MAK HEALTHCARE INC.
Woodstock, Illinois

phone: 1.860.983.1171
website: www.makhealthcare.com

MANSA MEDICAL
Parma, Ohio

phone: 1.440.465.7958
website: www.mansamedical.com

MARQUIS MEDICAL, LLC
Baton Rouge, Louisiana

phone: 1.866.645.7457
website: www.marquismedical.net

MEDCO BLUE
Toledo, Ohio

phone: 1.216.600.0801
website: www.medcoblue.com 

MEDICAL IMAGING SYSTEMS
Birmingham, Alabama

phone: 1.205.324.9729
website: www.misofal.com

Your Partner for Used Imaging
Equipment & Parts

Scandinavian Medical Solutions is dedicated to 
supporting  healthcare providers worldwide. 

Since 2018, we have grown into an organization dedicated 
to providing affordable, high-quality imaging equipment, 
parts, and innovative rental solutions.

We are your go-to source for advanced imaging parts. 
Our extensive inventory includes parts for all primary modalities and brands.

Scandinavian Medical Solutions A/S  -  Gasvaerksvej 48, 1st floor, 9000 Aalborg, Denmark -  www.scandinavian-medical.com

Get in
contact

For European requests
+45 5080 8009
sales@scandinavian-medical.com

For US requests
+1 (714) 240-0864
parts.us@scandinavian-medical.com
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MEDICAL RESALE LTD
Auckland, NEW ZEALAND

phone: +64.09.801.8221
website: www.medicalresale.com

MEDINNOVA SYSTEMS PVT. LTD.
Gujarat, INDIA

phone: +91.2667.264738
website: www.medinnovasystems.com

MEDIRAM
Tel Aviv, ISRAEL 

phone: +972.524.322.742
website: www.mediram.net

MEDPLAN
Warsaw, POLAND

phone: +48.532.781.411
website: www.medplan-imaging.com

MEDSER MEDICAL SERVICES GMBH & CO. KG
Heusenstamm, GERMANY

phone: +49.6104.40884.0
website: www.medser.de

MEDSYSTEMS SP. Z.O.O.
Lublin, POLAND

phone: +48.535.156650
website: www.bid4med.com

METROPOLIS INTERNATIONAL
Long Island City, New York

phone: 1.718.371.6026
website: www.metropolismedical.com

Metropolis is one of the largest stocking dealers in the world with two 
decades of unparalleled market knowledge, experience and service. With 
a large warehouse and office in the heart of New York City. Metropolis 
sells all modalities, from all manufacturers. From C-arms, DEXA, Ultra-
sounds, Mammography, CTs, -Metropolis has it all, that is the main reason 
customers are 110% satisfied with Metropolis and always come back to the 
SOURCE. For great systems and prices, Metropolis is your only stop.

MODALITY GROUP LIMITED
Leicestershire, UNITED KINGDOM

phone: +44.(0)3330.110.550
website: www.modality-group.com

MOONS GMBH
Graz, AUSTRIA

phone: 43 316228 110
website: www.moons.at 

MOVEIT SPECIALIZED LOGISTICS
Breda, Iowa

phone: 1.712.673.2354
website: www.moveit.com

MRI DEPOT, INC.
Longwood, Florida

phone: 1.407.696.9822 ext. 402
website: www.mridepot.com

MXR IMAGING
San Diego, California

phone:  1.888.278.9933 
1.440.701.1247

website: www.mxrimaging.com

MXR Imaging, Inc. and Nationwide Imaging Services, Inc. together,  
are the largest independent distributors of imaging sales and service 
in the U.S. As an industry leader, we provide a wide variety of New and 
Platinum Certified Pre-Owned imaging equipment. Additionally, we offer 
service support, legacy equipment assistance, radiation protection and RF 
shielding, project management, mobile rentals, parts sales and exchange, 
training, and medical supplies to the healthcare market. Our extensive 
imaging equipment portfolio includes CT, PET/CT, MRI, Mammography, 
General Radiology, Ultrasound, and PACS. 

NATIONAL IMAGING SOLUTIONS
Houston, Texas

phone: 1.888.880.2122
website: www.natimaging.com

NATIONWIDE IMAGING SERVICES, INC.
Manasquan, New Jersey

phone: 1.732.262.3115
website: www.nationwideimaging.com

Nationwide Imaging Services, Inc. and MXR Imaging, Inc., together,  
are the largest independent distributors of imaging sales and service 
in the U.S. As an industry leader, we provide a wide variety of New and 
Platinum Certified Pre-Owned imaging equipment. Additionally, we offer 
service support, legacy equipment assistance, radiation protection and RF 
shielding, project management, mobile rentals, parts sales and exchange, 
training, and medical supplies to the healthcare market. Our extensive 
imaging equipment portfolio includes CT, PET/CT, MRI, Mammography, 
General Radiology, Ultrasound, and PACS. 

NORDIC MV
Noerresundry, DENMARK

phone: +45.27.82.1600
website: www.nordicmv.com

NORTH AMERICAN IMAGING
Camarillo, California

phone: 1.800.288.8823
website: www.naimaging.com

OKON METALS
Dallas, Texas

phone: 1.214.426.6566
website: www.okonmetals.com

OWEN KANE HOLDINGS, INC.
New York, New York

phone: 1.212.558.6600 ext. 250

PFMS SP. Z O.O.
Poznan, POLAND

phone: +48.697.562.134
website: www.pfms.pl

PHANTOM MEDICAL
Chicago, Illinois

phone: 1.630.720.6801
website: www.phantomhealthcare.com

POLYGON S.P.A.
Rome, ITALY

phone: +39 065 440 8214
website: www.polygon.eu

PROBO MEDICAL
Fishers, Indiana

phone: 1.317.759.9210
website: www.probomedical.com

PROBO MEDICAL CANADA
Oakville, Ontario, CANADA

phone: +1.647.261.3878
website: www.probomedical.ca

PROBO MEDICAL UK
Gloucester, UNITED KINGDOM

phone: +44.7494.508.292 
website: www.probomedical.co.uk

 

QUALITY 13485
Fresno, California

phone: 1.559.284.2379
website: www.quality13485.com

Compliance assurance consultancy delivering meticulous auditing and 
expert guidance to uphold ISO standards with unwavering integrity. Quality 
13485 employs a proactive approach fostering a culture of integrity, while 
safeguarding reputations and promoting sustainable growth. We adhere to 
ethical standards, providing clients with confidence in regulatory compliance.

RADIOLOGY ONCOLOGY SYSTEMS, INC.
San Diego, California

phone: 1.858.454.8100
website: www.oncologysystems.com

RADON MEDICAL IMAGING CORP.
Gaffney, South Carolina

phone: 1.800.722.1991
website: www.radonva.com

RADON MEDICAL IMAGING CORP.
Ona, West Virgina

phone: 1.866.723.6698
website: www.radonmedical.com

RICHARDSON ELECTRONICS HEALTHCARE
LaFox, Illinois

phone: 1.704.739.3579
website: www.rellhealthcare.com
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Top-tier solutions with well-maintained CT, MRI and more.

High-Quality Diagnostic Imaging Equipment

—Systems mainly from the main five OEMs

—Rigorous testing before deinstallation.

—Equipment ready for reinstallation.

—Founded in 2015, based in the EU.

For a seamless experience in used diagnostic imaging equipment.

info@flexraymedical.com    +45 2859 9829 

RSTI
Solon, Ohio

phone: 1.440.349.4700
website: www.rsti-exchange.com

SCANDINAVIAN MEDICAL SOLUTIONS
Aalborg, DENMARK

phone: +45.60.55.60.90
website: www.scandinavian-medical.com

Danish and US-based Scandinavian Medical Solutions is a reliable 
iimaging equipment provider. We offer high-quality imaging solutions  
to distributors across the globe. Our warehouse is stocked with top- 
notch used imaging equipment, including MRI, CT, PET-CT, and  
mammography. Additionally, we provide spare parts from all major  
manufacturers and offer high-end rental solutions. 

SCANNING TECHNOLOGIES, LLC
Corona, Callifornia

phone: 1.714.462.3713
website: www.scanningtechnologies.com

SOUTHEAST NUCLEAR ELECTRONICS
Ball Ground, Georgia 

phone: +1.404.200.0552
website: www.southeastnuclear.com

SOUTHERN STATES IMAGING
Decatur, Georgia

phone: 1.866.750.7744
website: www.southernstatesimaging.com

TECHNOMED CANADA
Richmond, BC, CANADA

phone: +1.604.326.1414
website: www.technomed.ca

TQMS
Radzyn Podlaski, POLAND

phone: +48.721.760.505
website: www.tqms.pl

TQMS - is a European - based company providing comprehensive  
vmedical equipment maintenance services. Our offer includes:  
installation, de-installation and relocation of medical systems,  
including MRI, CT and X-ray systems with full engineering and  
logistic support, fault diagnosis and specialized repairs, sales and  
rental of spare parts for CT scanners, MRIs and X-ray machines.

TRI-IMAGING SOLUTIONS
Madison, Tennessee

phone: 1.855.401.4888
website: www.triimaging.com

TRIMEDX
Indianapolis, Indiana

phone: 1.317.957.5145
website: www.trimedx.com

TRUST MEDICAL, LLC
Nashville, Tennessee

phone: 1.615.720.3710
website: www.trustmedllc.com

UNITED MEDICAL TECHNOLOGIES
Fort Myers, Florida

phone: 1.239.433.5332
website: www.radiology-equipment.com

UNITY IMAGING
Aalborg, DENMARK

phone: +45.27.29.60.10

UNIVERSAL MED. RESOURCES, INC.
Washington, Missouri

phone: 1.888.239.3510
website: www.uni-med.com

VALUE MEDICAL
Saint Malo, FRANCE

phone: +33.02.23.16.10.08
website: www.value-medical.fr

VERTU MEDICAL
London, UNITED KINGDOM

phone: +44.208.392.5903
website: www.vertumedical.com

VIRTUS HC
Sambruson Di Dolo (VE) ITALY

phone: +39.351.338.4443
website: www.virtus-hc.com

VIRTUS IMAGING PARTNERS
Tamarac, Floridia

phone: 1.469.352.1808
website: www.virtusimaging.org 

W7 GLOBAL, LLC
Sellersburg, Indiana

phone: 1.812.206.5970
website: www.w7global.com

Specialized provider of x-ray tubes and parts, new and used, with  
particular focus on x-ray tubes for CT and cath/angio systems. Now  
offering TubeAssurance™ extended warranty for new x-ray tubes. We 
support independent service organizations with their needs and growth. 
We offer friendly service, fast response, and decades of experience.

X-RAY AMERICA
Charleston, South Carolina

phone: 1.854.999.6888
website: www.x-rayamerica.com 

20MED, INC
Miami, Florida

phone: 1.415.906.5129
website: www.20med.com
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1-201-833-1157    www.iamers.org    info@iamers.org
KNOWLEDGE  ETHICS  PROFESSIONALISM 

IAMERS - International Association of 
Medical Equipment Remarketers & Services

Become an
IAMERS 
Member

A SYMBOL OF ADVOCACY, ETHICS, & NETWORKING

Scan here to apply to become a 
Member or Visit www.iamers.org

WHY YOU SHOULD BE A MEMBER:
1. Advocacy - includes legal expertise and lobbying in 

Washington and Brussels - FDA, Congress, OMB
2. A Vetted Ethics Process
3. On-going work with other trade associations
4. The best business-to-business networking
5. No one else has your back

Your customers can feel confident doing business with 
you because you are an IAMERS member.

WHY YOU SHOULD BE A MEMBER
1. Advocacy – Including Legal Expertise and Lobbying 

in Washington and Brussels – FDA, Congress

2. A Vetted Ethics Process

3. On-going Work with Other Trade Associations

4. The Best Business-to-Business Networking

5. No One Else Has Your Back

YOUR CUSTOMERS CAN FEEL CONFIDENT DOING BUSINESS WITH YOU  
BECAUSE YOU ARE AN IAMERS MEMBER


